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 Strategies to satisfy charitable goals
 Timing for charitable giving opportunities
* Private foundations and donor advised funds
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,) Learning objectives RSM

O By the end of this presentation, participants will be able to:
* |dentify timing for charitable giving opportunities
* Differentiate private foundations from donor advised funds

« Categorize assets for donation to private foundations
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Strategies to satisfy charitable goals
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,) Strategies to satisfy charitable goals RSM

\ | « Charitable giving is a powerful way to make a positive
\\ impact on society

———

« Each financial and philanthropic circumstance is unique

-/I LT I\’ * There are many factors in the decision to make a

charitable gift
* Legacy planning
 Estate planning
DP‘! > « Supporting important organizations
* Philanthropic objectives

* Review current plan and legal documents /\
(@),
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,) Pathways to make an impact RSM
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D — - Donating directly to a charitable organization

S T » Funding trusts to fulfill charitable goals

/) ' ’ - Making qualified charitable distributions from

) / I\ IRAS

= CTEWARDSHIE  Contributing to a donor-advised fund

N . . .

)  Creating a private foundation

D DP‘! >  Designating a charitable beneficiary




Timing for charitable
giving opportunities
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/) Gifting during life or through bequests

» Gifting during life
* |ldentifying assets and donees
» Substantiating the donation for income tax purposes
« Limitations on charitable tax deductions

 Charitable giving through bequests

* |ldentifying assets and donees

RSM

 Incorporating the bequest in a legal document such as a will or

trust
* Limitations on a charitable deduction
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* First prioritize objectives
* Pre-liquidity

« Assignment of income doctrine
« What asset will be donated?

RSM

 In what year is the contribution most effective?

» Post-liquidity
- Estate planning
* Opportunity to off-set high income tax years
« General philanthropic planning funding



Private foundations and donor
advised funds
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,) DAF or PF? Threshold questions RSM

How much control do you want?

How important is maximizing tax deductions in your
philanthropy?

Do you intend to give cash, publicly traded securities, or
other gifts?

What is your tolerance for annual tax compliance and
reporting by the charitable vehicle?

How willing are you to create and then manage the legal,
tax and accounting support to run the entity?

Is it important for other generations to be involved in the
philanthropy?
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Legal identity

Charitable contributions

Control

Payout requirements

Filing requirements

Miscellaneous tax items

Nonprofit trust or corporation generally
funded by a single or small group of donors

30% or 20% AGI limit
Deduction generally limited to basis (other
than qualified appreciated stock)

Controlled by a board of directors or
trustees

Generally, 5% of assets

Form 990-PF filed annually with IRS; may
have additional state filing obligations

Numerous excise taxes
1.39% tax on net investment income
Unrelated business income tax

Differentiating private foundations from donor advised funds RSM

_ Private foundation (PF) Donor advised fund (DAF)

Separate fund or account established at an
existing public charity

60%, 50% or 30% AGI limit
Deduction generally up to FMV

Donor has advisory privileges over
investments and distributions

None currently but numerous legislative
proposals

All record-keeping and filings performed by
sponsoring organization

Limited excise taxes
Unrelated business income tax
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Cautionary considerations RSM

 Self-dealing
* Transactions between private foundation and
disqualified persons
» Excess business holdings
 Limitation on ownership of operating entities

oC—D

 Jeopardizing investments
* Diversification of investment portfolio

« Taxable expenditures

» Grants and expenditures exclusively for
charitable purposes
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Prohibited transfers to safe transfers

{ What transfers and assets are prohibited?
- Sales/exchanges with disqualified persons (DPs)
- DP contributions of debt-financed assets

AN

What assets may have time-limited ownership?
Entities with less than 95% passive gross income
and greater than 2% PF ownership

What assets may generate taxable income?
- Leveraged assets
- Operating pass-through entities

What assets are generally “safe”?
- Passive, non-leveraged income-producing assets
- Entities with no more than 2% PF ownership

—_
(o]

A E A A CASAEC LA P EC AP

RSM




THANK YOU FOR
YOUR TIME AND
ATTENTION

)
—

RSM



QUESTIONS
AND ANSWERS

RSM



RSM

RSM US LLP RSM Canada LLP

Ax +1 800 274 3978 +1 855 420 8473

MOTION |

N—

rsmus.com rsmcanada.com

This document contains general information, may be based on authorities that are subject to change, and is not a substitute for professional advice or services. This document does not constitute audit, tax,
consulting, business, financial, investment, insurance, legal or other professional advice, and you should consult a qualified professional advisor before taking any action based on the information herein. Information
has been obtained from a variety of sources believed to be reliable though not independently verified. RSM US LLP, its affiliates and related entities are not responsible for any loss resulting from or relating to
reliance on this document by any person. Internal Revenue Service rules require us to inform you that this communication may be deemed a solicitation to provide tax services. This communication is being sent to
individuals who have subscribed to receive it or who we believe would have an interest in the topics discussed. Past performance does not indicate future performance. The sole purpose of this document is to
inform, and it is not intended to be an offer or solicitation to purchase or sell any security, or investment or service. Investments mentioned in this document may not be suitable for investors. Before making any
investment, each investor should carefully consider the risks associated with the investment and make a determination based on the investor's own particular circumstances, that the investment is consistent with the
investor’s investment objectives.

RSM US LLP is a limited liability partnership and the U.S. member firm of RSM International, a global network of independent audit, tax and consulting firms. The member firms of RSM International collaborate to
provide services to global clients, but are separate and distinct legal entities that cannot obligate each other. Each member firm is responsible only for its own acts and omissions, and not those of any other party.
Visit rsmus.com/aboutus for more information regarding RSM US LLP and RSM International.

RSM, the RSM logo and the power of being understood are registered trademarks of RSM International Association.

© 2023 RSM US LLP. All Rights Reserved.
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